Rising gas prices have a foe at Stephen
Vincel Honda. With a wide selection of
vehicles that get more than 40 miles
per gallon, drivers can start saving
money at the pump today.

“Most of our competitors have vehi-
cles that average in the 20 miles per
gallon range,” said Jason Weis, general
manager at Stephen Vincel.

Actually, those who purchase a vehi-
cle from Vincel Honda receive much
more than improved fuel efficiency.
Value and great service are what has
kept the Vincel family in the automo-
tive business for more than 100 years.

“Our service department is constantly
rated at the top of customer satisfaction
in the St. Louis area,” Weis said.

Stephen Vincel Honda deals and pro-
vides service on all models of new
Hondas and a variety of pre-owned
automobiles. Weis said that the dealer-
ship’s competitive edge has also been
key to its success — providing depend-

able and fuel efficient vehicles that also
are affordable.

As winner of the 2007 Honda Presi-
dent Award, Stephen Vincel Honda is
one of only four dealerships in Mis-
souri that was placed in the top 10 per-
cent of Honda dealerships in the nation.
Stephen Vincel Honda also prides itself
in giving back to the community and
regularly donates to the St. Luke’s
Breast Cancer Center.

Rather than let those rising gas prices
get you down, why not let Jason Weis
and the rest of the team at Stephen Vin-
cel Honda put you on the road to real
service and real value?

Stephen Vincel Honda
15532 Manchester Road * Ellisville
(636) 391-6900
9 a.m. to 9 p.m., Mon., Wed. & Fri. 9
a.m. to 6 p.m., Tues., Thurs. & Sat.
stephenvincelhonda.com



